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We are one of the longest running, locally owned and managed real 
estate brokerage firms in Latah County. Our office has been selling 

homes and land in Moscow and Latah County for over 35 years.  
There is no substitute for that kind of experience! Our agents are 

primarily long-time local residents, and together we have the local 
knowledge to help you find what you are looking for.  We know 

market values, builders and construction techniques, neighborhood 
sale trends, zoning laws and city codes. We also have the resources 

available to find any answers that we don’t know!

ABOUT LATAH REALTY

208-883-1525
128 E Third, Moscow

www.LatahRealty.com

Hours:  
Mon.- Fri. 8:00 am - 5:00 pm
Saturday 9:00 am -12:00 pm
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HOMEBUYER PROCESS

3 Choose a Home
Negotiation 
Latah Realty agents are experts in negotiation.  Their job is to advise buyers and 
guide them through the real estate transaction.  No two real estate transactions 
are the same.

Earnest Money
Earnest Money is presented by the buyer with the purchase and sale agreement. 
This money is held in escrow and goes towards the buyer’s closing costs

Entering Into a Contract
Once an offer on a property has been made by a buyer and accepted by the seller, 
they enter into a legal contract known as a Purchase and Sale Agreement (PSA). 
That document outlines the specific terms and conditions of the transaction and 
is signed by both parties. This document is the written instructions between the 
parties as to how the transaction will be carried out.  (See the RE-21 Purchase and 
Sales Agreement, pages 19-25)

Home Inspection Time Frame
After entering into a Purchase and Sale Agreement, the buyer can hire a home 
inspector (or other professionals if desired) to investigate and note the condition of 
the property (see home inspector list page 7-8). The home inspector works only for

1 Plan Your Financing
For most buyers, the first step is to meet with a lender and work on getting a loan 
pre-approval.  A lender will help a buyer understand the different loan programs 
and how much financing they qualify for. (See lender list pages 9-10)

2 Look for Homes
The agents at Latah Realty will find out what a buyer’s needs are and show them 
homes for sale that match those needs.

Buying a home doesn’t have to be a difficult process, it’s just sometimes 
difficult to explain because no two transactions are the same.  
 
At Latah Realty, we make it easy. Here’s our starter guide.  If you’ve never 
bought a home before, don’t worry! We’ll guide you every step of the way.
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the buyer, and checks items such as the roof, basement, heating system, water 
heater, air-conditioning system, structure, plumbing, and electrical. Buyers 
then have the option to attempt further negotiation with the sellers of any 
needed repairs or ask for concessions. This is also the time when a buyer can 
have any other questions answered about the property or the transaction, and 
confirm eligibility for the property to receive homeowners insurance coverage.  
After the inspection time frame has expired or been waived, in most cases the 
ability to rescind the purchase and sales agreement ends (except for circum-
stances reserved in the sales agreement).

4Close on the Home
Title Insurance 
The buyer and their lender will receive a report detailing the property history 
to ensure there are no legal encumbrances on record between the new owner 
and the property being purchased. (See title companies list page 7-8)

Escrow 
When the offer is accepted and the closing date is agreed upon, escrow allows 
the buyer and the seller to have an outside party ensure all parts of the con-
tract are complete.  The purchase and sale agreement is the written instruc-
tions to the title company as to how the contract will be carried out.

Closing
At closing, the closing documents are signed by the buyer and seller, both 
parties pay any settlement fees and the documents are recorded at the county 
courthouse.  Closing is defined as when the funds are available to the seller 
and the deed is recorded at the courthouse conveying the home to the buyer. 

5 Welcome Home
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AVERAGE TRANSACTION

Day 1
Purchase and sales agreement accepted, preliminary title policy is 
ordered by listing agent, buyer schedules home inspection date.

Day 10
Inspection complete and any negotiations for repairs are complete.  
Buyer provides to seller a loan commitment letter from their lender.

Day 11
Appraisal is ordered

Day 25
Appraisal is complete and received by the lender.

Day 30
Any additional conditions requested by the underwriter are known.

Day 35
Additional underwriting conditions are met.

Day 40
Lender and Title Co. prepare preliminary closing documents, buyer 
and seller sign when closing documents are ready.

Day 45
Closing - the property and funds transfer between buyer and seller. 
The deed is recorded. Buyer can pick up keys and move in!

The average transaction is 45 days. Here’s the breakdown of an average 
45 day transaction from the date of acceptance:
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HELPFUL TIPS
Don’t

do anything that will affect your credit. When you get ready to buy a 
new home, you want stability in your finances. No new major 
purchases, INCLUDING CREDIT CARD PURCHASES, during this 
time unless you’ve talked through it with your lender. Don’t drain your 
bank account.

Don’t
change jobs, even if it’s for a better or higher paying job.  Again, 
discuss this with your lender before you seriously consider it if you’re 
planning on buying a home.  

Don’t
make large bank deposits that are out of the ordinary, they can be red 
flags.  Again, stability in your finances is the key.

Do
keep paying all of your normal bills, as usual. Also, it is okay to make 
regular purchases (i.e. food), no need to starve! 

Do
make sure you are committed to purchasing the property. The 
inspection is your time to make sure that there’s absolutely nothing 
that will change your mind about buying the home. If you have doubts 
for any reason about the property or the transaction, this is the time to 
explore them and make sure ALL of your questions are answered 
before proceeding further.
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HELPFUL NAMES & NUMBERS
CREDIT REPORTING BUREAUS

Equifax:       (800) 685-1111 
Experian:      (888) 397-3742 
TransUnion: (877) 322-8228 

HOME INSPECTORS
Absolute Home Inspections      

(208) 870-9079
Troy Cate

All-Home Inspections
(208) 791-6015

Josh Cilley

ARK Home Inspections
(509) 254-1155
Paul Roueche

Arrow Home Inspections LLC
(208) 669-1543
Ross Howard

HVAC CONTRACTORS
Gropp Heating Air & Electric

(208) 882-7672

Redinger Heating & Cooling, Inc.
(208) 882-8152

McCoy Plumbing, Heating & A/C
(208) 882-2332

Fork Refrigeration, Inc.
(208) 882-3716

Estate Home Inspection Services
(208) 301-2396
Kevin Haley 

Inland Inspections & Testing LLC
(208) 310-0519
Kevin Kimble

K&K Consultants
(208) 790-1228

Dean Kalmukos 

Premier Property Inspection LLC
(208) 596-2850
Dave Weaver

Reliable Home Inspection Services
(847) 977-2856
Van Epstein

Rushing Home Inspections
(208) 660-0917
Tod Rushing

Safe @ Home Inspections
(208) 596-1489

Paul Duffau

HOME INSPECTORS (CONT.)

HANDYMEN/PAINTING
First Cut Contractors

(509) 592-3167 

The Handy Dutchman
(208) 409-2997
Cory DeWinkle

Jeremiahs Painting
(208) 310-2541

Jeremiah Rudzinis

Larry Crawford
Handyman & Home Detailing

(208) 874-7641
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ROOFING
Terry Cummings
(208) 596-9731

Eagle Roofing
(208) 882-1771

SEPTIC PUMPING
Roto-Rooter

(208) 46-4282

Palouse Valley Septic
(208) 596-6016

SEPTIC INSPECTION
Latah County Health Dept.

(208) 882-7506

SURVEYORS
Hodge and Associates

(208) 882-3520

Rim Rock Consulting
(208) 883-5339

TITLE COMPANIES
Latah County Title Co.

(208) 882-4822

Moscow Title Co.
(208) 882-4564

UTILITIES
Avista Utilities
(800) 227-9187
Gas & Electric

City of Moscow
(208) 883-7000

Water, Sewer, Garbage

Clearwater Power
(888) 743-1501

Power for some areas of Latah 
County

Latah Sanitation Inc. 
(208) 882-5724

PHONE/INTERNET/TV
Spectrum

(800) 892-4357

First Step Internet
(208) 882-8869

Frontier
(208) 883-8881

Cactus Computer
(208) 883-5500

Dish Network
(855) 364-4929

DIRECTV
1 (888) 777-2454

WATER QUALITY TESTING
Water Quality Testing

Anatek Labs
(208) 883-2839

Culligan Water Conditioning
(208) 882-1351

Strom Electric
(888) 835-2331

Water Well Surveyor
Uhlenkott Pump Service Inc

(208) 746-4555
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LATAH COUNTY SCHOOLS
Moscow School District #281

208-882-1120
http://msd281.org/

Genesee Joint School District #282
208.285.1161

http://sd282.org/

Kendrick Joint School District #283
208.289.4211

http://www.dist283.org/

Potlatch School District #285
208.875.0327

http://www.potlatchschools.org/

Troy School District #287
208.835.3791

http://www.sd287.k12.id.us/

Whitepine Joint School District #288
208.877.1151

http://www.sd288.k12.id.us/
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MOSCOW SCHOOLS
Moscow School District

208-882-1120
www.msd281.org
Moscow High School

208-882-2591

Moscow Middle School
208-882-3577

Elementary Schools:
A.B. McDonald Elementary
Lena Whitmore Elementary

West Park Elementary
J. Russell Elementary

208-892-1139

*** If you decide to go through Moscow School 
District, you’ll want to contact Angie Packard 

at 208-882-1120 to make sure the school of 
choice is in the correct zone. You can always 

petition. Moscow School District closes for the 
summer by mid-June. They’d be happy to meet 
with you, your family and give you a tour. *** 

Paradise Creek Regional 
High School

208-882-3687
www.msd281.org/PCRHS/

Logos School
208-882-1226

logosschool.com

St. Mary’s & St. Rose’s 
Catholic School

208-882-2121
www.stmarysmoscow.com/

Moscow Charter School
208-883-3195

logosschool.com

Palouse Prairie Charter School
208-882-3684

www.palouseprairieschool.org

Public Charter School – Distance 
learning in Idaho

866-447-1047
www.idahoidea.org/
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LENDERS LIST
HomeStreet Bank –  Moscow

Moscow Home Loan Center
530 South Asbury, Suite 3

Moscow, ID 83843

Kim Carlson
208.301.4470

kim.carlson@homestreet.com 

Myrissa McCann
208.596.7284

myrissa.mccann@homestreet.com

Potlatch No. 1 Federal Credit 
Union (P1FCU)
828 W Pullman Rd
Moscow, ID 83843

208.892.1591

Jason Croston
208.746.8900 ext. 2179

jcroston@p1fcu.org

912 S Washington
Moscow, ID 83843

208.882.0232

Latah Credit Union

HomeStreet Bank – Pullman
Pullman Home Loan Center
493 N Grand Ave, Suite C

Pullman, WA 99163
208.310.1786

Ray Wallace
208.310.1786

ray.wallace@homestreet.com
Platinum Home Mortgage

220 E 5th St, Suite 200
Moscow, ID 83843

Andrea Broenneke
208.883.0444 (Office)
208.310.1213 (Cell)

andrea.broenneke@phmc.com

Washington Trust Bank
948 W Pullman Rd
Moscow, ID 83843

Brad Flodin
208.883.6730

bflodin@watrust.com

221 S Main St 
Moscow, ID 83843

Jesse Goodwater
208.883.5659

jesse.a.goodwater@wellsfargo.com

Wells Fargo
105 S Main

Moscow, ID 83843
208.883.2722

  
Tim Kirkland
208.883.2722

tim.kirkland@zionsbank.com

Zion’s Bank
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Goldwater Bank
Tim Kinkeade
208.310.1048

tim.kinkeade@goldwaterbank.com



Good Deeds Mortgage
110 S Grand Ave

Pullman, WA 99163

Tim Wolsborn
509.339.7110
509.432.5898

tim@wolsborn.com

200 Main St
Lewiston, ID 83501

Laynie Moser
208.413.6733
208.790.2324

lmcclain@summitfunding.net

Summit Funding

Washington State Employees 
Credit Union (WSECU)
405 Southeast Bishop Blvd

Pullman, WA 99163

1300 16th Ave SE, 1st Floor
Clarkston, WA 99403

April Kaufmann
509.780.5528

AprilKaufmann@UmpquaBank.com 

Umpqua Bank

Any Questions? 
 208-883-1525

LENDERS LIST (CONT.)
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Loan Estimate Page 1 of 4

LOAN ESTIMATE 
EXAMPLE

Page 13



Loan Estimate Page 2 of 4
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Loan Estimate Page 3 of 4
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Loan Estimate Page 4 of 4
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GLOSSARY OF 
REAL ESTATE TERMS

A
ABR -
The Accredited Buyer Representative designation indicates a real estate 
agent specializing in representing buyers in the real estate transaction. The 
ABR is conferred by the Real Estate Buyer’s Agent Council (REBAC).

Abstract (Of Title) -
A summary of the public records relating to the title to a particular piece 
of land. An attorney or title insurance company reviews an abstract of title 
to determine whether there are any title defects, which must be cleared 
before a buyer, can purchase clear, marketable and insurable title.

Acceptance -
Refers to a legal term denoting acceptance of an offer. A buyer offers to 
buy and the seller accepts the offer.

Acre -
A measure of land, equal to 160 sq. rods (43,560 sq. ft. ). An acre is ap-
proximately 209’ x 209’.

Acknowledgment -
A formal declaration before an authorized official (usually a notary public) 
by a person who has executed a document, that he did in fact execute 
(sign) the document.

Addendums -
Additions to a contract, sometimes called attachments or exhibits. A list or 
other items added to a document, letter, contract, and escrow instructions, 
etc.

Agency -
(a) The relationship that exists when a person, known as the principal, 
contracts to another, the agent, to perform an act in that person’s stead. (b) 
Common term for a firm offering representation.

Agency Disclosure -
A state mandated form that describes representation options available 
to the buyer and must be presented to all buyers at the first “meaningful 
meeting.”

Agent -
A person authorized by another to act on his or her behalf.

Agreement of Sale -
Known by various names, such as contract of purchase, purchase agree-
ment, or sales agreement according to location or jurisdiction. A contract 
in which a seller agrees to sell and a buyer agrees to buy, under certain 
specific terms and conditions spelled out in writing and signed by both 
parties.

Amortization -
A payment plan that enables the borrower to reduce his debt gradually 
through monthly payments of principal.

Amortization Schedule -
A table that lists what percentage of each payments consist of interest and 
principal.

Application Deadline -
The date by which the buyer must formally apply for a mortgage in order 
to validate the mortgage contingency.

Appraisal -
An expert judgment or estimate of the quality or value of real estate as of a 
given date.

Asking Price -
The price that a seller is requesting for their property, specified in a listing 
contract.

Assessed Value -
Value placed on property by the tax assessor.

Assessment -
The valuation of property for the purpose of levying a tax or the amount of 
the tax levied.

Assessor -
One appointed to assess property for taxation.

Assignment -
A transfer or making over to another the whole of any property, real or 
personal, or of any Estate or right therein. To assign is to transfer.

Assumption of Mortgage -
An obligation undertaken by the purchaser of property to be personally 
liable for payment of an existing mortgage. In an assumption, the purchas-
er is substituted for the original mortgagor in the mortgage instrument 
and the original mortgagor is to be released from further liability in the 
assumption, the mortgagee’s consent is usually required

B
Balloon Payment -
The final installment paid at the end of the term of a note; used only when 
preceding installments were not sufficient to pay off the note in full.

Bill of Sale -
An instrument used to transfer personal property.

Binder -
(a) A written statement from the insurance company showing that the 
homeowners insurance has been paid for and will be in place after closing. 
(b) A sum of money used as a deposit to show good faith and commit-
ment to the purchase of the real property.

Breach -
Violation of an obligation in a contract.

Binder or “Offer to Purchase” -
A preliminary agreement, secured by the payment of earnest money, 
between a buyer and seller as an offer to purchase real estate. A binder 
secures the right to purchase real estate upon agreed terms for a limited 
period of time. If the buyer changes his mind or is unable to purchase, the 
earnest money is forfeited unless the binder expressly provides that it is to 
be refunded.

Broker, Real Estate -
An agent licensed by the state to carry on the business of operating in 
real estate. He usually receives a commission for his services of bringing 
together buyers and sellers, owners and tenants in exchange agreements.

Building Code -
A set of stringent laws that control the construction of buildings, design, 
materials and other similar factors.

Broker’s Commission - 
A section of the offer to purchase, and the purchase and sale agreement 
outlining the cooperating real estate broker’s fees.

Building Line or Setback -
Distances from the ends and/or sides of the lot beyond which construction 
may not extend. The building line may be established by a filed plat of 
subdivision, by restrictive covenants in deeds or leases, by building codes, 
or by zoning ordinances.

Built-Ins -
Items that are not movable, such a stoves, ovens, microwave ovens or 
dishwashers.
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Buyer Broker -
A real estate agent who specializes in representing the purchaser. Some 
agents who specialize in this area are referred to as Exclusive Buyers 
Agents and do not list properties. Most real estate agents throughout the 
USA who work with many of the more commonly known franchises do 
both - list property and sell it as well. For clarification, have each agent 
detail out to you their position in the transaction.

Buyer’s Market -
A market condition that occurs in real estate where more homes are for 
sale than there are interested buyers.

C
Capital Gains -
A term used for income tax purposes, which represents the gain realized 
from the sale of an asset less the purchase price and deductible expense.

Capitalization -
An appraising term used in determining value by considering net operat-
ing income and a percentage of reasonable return on investment.

Cash Flow -
The owner’s “spendable” income after operating expenses and debt service 
is deducted. 

Certificate of Title -
A certificate issued by a title company or a written opinion rendered by 
an attorney that the seller has good marketable and insurable title to the 
property, which he is offering for sale. A certificate of title offers no pro-
tection against any hidden defects in the title, that an examination of the 
records could not reveal. The issuer of a certificate of title is liable only for 
damages due to negligence. The protection offered a homeowner under a 
certificate of title is not as great as that offered in a title insurance policy. 

Cesspool -
A private sewerage system consisting of a pit underground where sewerage 
flows into and allows the waste water to leach through the sides of the pit 
leaving the sludge to be pumped regularly.

Chain of Title -
A history of conveyances and encumbrances affecting the title as far back 
as records are available.

Client -
A buyer or seller who is represented by a real estate salesperson or broker 
as the buyer's or seller's agent and subject to that buyer's or seller's control. 
The terms of their agency agreement should be in writing.

Closing -
In the sale of real estate it is the final moment when all documents are ex-
ecuted and recorded and the sale is complete. Also, a general selling term 
where a sales person is attempting to sell something and the buyer agrees 
to purchase.

Closing Costs -
The expenses which buyers and sellers normally incur to complete a 
transaction in the transfer of ownership of real estate. These costs are in 
addition to price of the property and are items prepaid at the closing day.

Closing Date -
The date on which the title to the property changes hands.

Closing Statement -
A list of the final accounting of all funds and disbursement of both buyer 
and seller prepared by an escrow agent, which notes all costs each, must 
pay at the completion of a real estate transaction.

Cloud (On Title) -
An outstanding claim or encumbrance which adversely affects the market-
ability of title.

Code of Ethics -
The rules and regulations required by all members of the National Associ-
ation of Realtors.

CMA -
(Comparative Market Analysis) A service normally provided by real estate 

agents prior to either listing a property or prior to making an offer to 
purchase a property on the behalf of a purchaser. The true purpose of a 
CMA is to establish a current estimated market price of a property. This is 
accomplished by researching both: the currently listed properties and the 
most recently sold properties, in the same area, with as similar character-
istics as the property in question. This information is usually provided to 
the homeowner to help them establish a fair market selling price or it may 
be given to a prospective purchaser to help guide them in a proper offer 
to make the owner. Some real estate agents perform this service for free 
others may charge as much as $300 for this information. A lot depends on 
both who is doing the CMA and also how detailed the information that is 
provided.

Commission -
Money paid to a real estate agent or broker by the seller as compensation 
for finding a buyer and completing the sale. Usually it is a percentage of 
the sale price- - 6 to 7 percent on houses, 10 percent on land.

Commitment Letter -
A letter from the lending institution giving formal approval for a mortgage 
loan.

Common Area -
That area owned in common by owners of condominiums and planned 
sight development homes within a subdivision.

Community Property -
Both real and personal property accumulated by a husband and wife after 
marriage through joint efforts of both living together.

Condemnation -
A declaration by governing powers that a structure is unfit for use.  

Conditional Sales Contract -
A contract for the sale of property where the buyer has possession and use, 
but the seller retains title until the conditions of the contract have been 
fulfilled. Also known as a land contract.

Condominium -
Individual ownership of a dwelling unit and an individual interest in the 
common areas and facilities that serve the multi-unit project.

Consideration -
Anything of value given to induce someone into entering into a contract.
Construction Loan -
The short-term financing of improvements on real estate. Once the 
improvements are completed a 'take out' loan for a longer term is usually 
issued.

Contingency -
A condition upon which a valid contract is dependent. Typically found in 
the offer to purchase and the purchase and sale agreement. For exam-
ple, the sale of a house is contingent upon the buyer obtaining adequate 
financing.

Contract -
An agreement between two or more parties, written or oral, to do or not to 
do certain things.

Conveyance -
The transfer of the title to land from one to another.

Contractor -
In the construction industry, a contractor is one who contracts to erect 
buildings or portions of them. There are also contractors for each phase of 
construction: heating, electrical, plumbing, air conditioning, road build-
ing, bridge and dam erection, and others.

Conventional Mortgage -
A mortgage loan not insured by HUD or guaranteed by the Veterans' 
Administration. It is subject to conditions established by the lending 
institution and State statutes. The mortgage rates may vary with different 
institutions and between States. (States have various interest rate limits.)

Counter Offer -
An offer in response to an offer. 'A' offers to by 'B's' house for $20,000, 
which is listed for $22,000. 'B' counter offers 'A's' offer by stating that he 
will sell the house to 'A" for $21,000. The $21,000 is the counter offer.
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Covenants -
Agreements written into deeds and other instruments stating performance 
or non-performance of certain acts or noting certain uses or non-uses of 
property.

CRS -
The Certified Residential Specialist designation, offered through NAR, de-
notes an agent who specializes in residential real estate. Only about three 
percent of the members of NAR have earned this designation.

Credit Report -
A report on a buyer's credit history required by the lender before approval.

Credit Score -
A potential borrower's composite of available credit, outstanding credit 
and payment history.

Customer -
A buyer who is working with a real estate salesperson or broker who is 
the agent or subagent of the seller. It could also be a seller of an unlisted 
property who is working with a buyer's agent, although this situation is 
less common.

D
Debt Service -
The total amount of the loan payment, including principal and interest.

Deed -
A formal written instrument by which title to real property is transferred 
from one owner to another. The deed should contain an accurate descrip-
tion of the property being conveyed, should be signed and witnessed ac-
cording to the laws of the State where the property is located, and should 
be delivered to the purchaser at closing day. There are two parties to a 
deed: the grantor and the grantee. (See also deed of trust, general warranty 
deed, quitclaim deed, and special warranty deed.)

Default -
Failure to make mortgage payments as agreed to in a commitment based 
on the terms and at the designated time set forth in the mortgage or deed 
of trust. It is the mortgagor's responsibility to remember the due date and 
send the payment prior to the due date, not after. Generally, thirty days 
after the due date if payment is not received, the mortgage is in default. In 
the event of default, the mortgage may give the lender the right to accel-
erate payments, take possession and receive rents, and start foreclosure. 
Defaults may also come about by the failure to observe other conditions in 
the mortgage or deed of trust.

Deposit -
A sum of money sometimes referred to as earnest money, binder or 
escrow, which is presented with the offer to purchase and the purchase and 
sale agreement. This money is held in escrow and goes towards the buyer's 
closing costs.

Depreciation -
Decline in value of a house due to wear and tear, adverse changes in the 
neighborhood or any other reason.

Down-Payment -
The amount of money to be paid by the purchaser to the seller upon the 
signing of the agreement of sale. The agreement of sale will refer to the 
down payment amount and will acknowledge receipt of the down-pay-
ment. The down-payment is the difference between the sales price and 
maximum mortgage amount. The down-payment may not be refundable if 
the purchaser fails to buy the property without good cause. If the purchas-
er wants the down-payment to be refundable, he should insert a clause in 
the agreement of sale specifying the conditions under which the deposit 
will be refunded, if the agreement does not already contain such clause. If 
the seller cannot deliver good title, the agreement of sale usually requires 
the seller to return the down-payment and to pay interest and expenses 
incurred by the purchaser. 

Dual Representation (Agency) -
A broker or salesperson representing both buyer and seller in the same 
transaction.

E

Earnest Money -
The deposit money given to the seller or his agent by the potential buyer 
upon the signing of the agreement of sale to show that he is serious about 
buying the house. If the sale goes through, the earnest money is applied 
against the down-payment. If the sale does not go through, the earnest 
money will be forfeited or lost unless the binder or offer to purchase 
expressly provides that it is refundable.

Easement Rights -
A right-of-way granted to a person or company authorizing access to 
or over the owner's land. An electric company obtaining a right-of-way 
across private property is a common example.

Encroachment -
An obstruction, building, or part of a building that intrudes beyond a legal 
boundary onto neighboring private or public land, or a building extending 
beyond the building line.

Encumbrance -
A legal right or interest in land that affects a good or clear title, and 
diminishes the lands value. It can take numerous forms, such as zoning 
ordinances, easement rights, claims, mortgages, liens, charges, a pending 
legal action, unpaid taxes, or restrictive covenants. An encumbrance does 
not legally prevent transfer of the property to another. A title search is all 
that is usually done to reveal the existence of such encumbrances, and it 
is up to the buyer to determine whether he wants to purchase with the 
encumbrance, or what can be done to remove it.

Equity -
The residual value of real property beyond any mortgage thereon.

Estate -
The ownership interest of a person in real property. Is also used to refer 
to a deceased person's property. And often used to describe a large home 
with spacious grounds.

Equity -
The value of a homeowner's unencumbered interest in real estate. Equity 
is computed by subtracting from the property's fair market value the total 
of the unpaid mortgage balance and any outstanding liens or other debts 
against the property. A homeowner's equity increases as he pays off his 
mortgage or as the property appreciates in value. When the mortgage and 
all other debts against the property are paid in full the homeowner has 
100% equity in his property.

Escrow -
Funds paid by one party to another (the escrow agent) to hold until the 
occurrence of a specified event, after which the funds are released to a 
designated individual. In FHA mortgage transactions an escrow account 
usually refers to the funds a mortgagor pays the lender at the time of the 
periodic mortgage payments. The money is held in a trust fund, provided 
by the lender for the buyer. Such funds should be adequate to cover yearly 
anticipated expenditures for mortgage insurance premiums, taxes, hazard 
insurance premiums and special assessments.

Escrow Account -
(a) An account maintained by a real estate broker, attorney, escrow agent 
in an insured bank for the deposit of other people's money. (b) An account 
maintained by the borrower with the lender in certain mortgage loans to 
accumulate the funds to pay an annual insurance premium, real estate tax, 
or a home owner's association assessment.

Exclusions -
A section of the offer to purchase designed to exhibit anything the buyer 
or seller would not like included with the real estate (i. e. debris in the yard 
or a chandelier).

Exclusive Buyer Representation -
An agency relationship between a buyer and a broker that cannot result in 
dual agency.

Executed Contract -
An agreement that has been fully performed.

Expiration Date and Time -
A section of the offer to purchase designed to give the offer a time limit 
after which the offer is withdrawn.
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Extensions -
Written or verbal extensions of dates in the offer to purchase and the 
purchase and sale agreement.

F
Fair Market Value -
That price a property will bring given that both buyer and seller are fully 
aware of market conditions and comparable properties.

Fee Simple -
Ownership of title to property without any limitation, which can be sold, 
left at will, or inherited.

Fiduciary Duties -
An obligation of trust imposed on an agent toward his/her principal. 
These duties include loyalty, disclosure, confidentiality, obedience, rea-
sonable care, due diligence, and accountability for funds and documents 
under the agent's control. Every agent has a fiduciary responsibility to the 
principal, once they are engaged.

Financing Acceptance Deadline -
The date in the offer to purchase that the buyer expects to have the loan 
commitment from the bank and may be used to nullify the sale contract if 
the mortgage is not obtained.

Fixed Rate Loan -
A loan that has an unchanging interest rate.

Fixtures -
Items affixed to buildings or land usually in such a way that they cannot be 
moved without damage to themselves or the property, such as plumbing, 
electrical fixtures, trees, etc.

Foreclosure -
A legal term applied to any of the various methods of enforcing payment 
of the debt secured by a mortgage, or deed of trust, by taking and selling 
the mortgaged property, and depriving the mortgagor of possession.

FSBO (For Sale By Owner) -
A home that is being sold by the owner of the property without the repre-
sentation of a broker.

Front Footage -
The linear measurement along the front of a parcel. That portion of the 
parcel, which fronts the street or walkway.

Functional Obsolescence -
Loss in value due to out-of-date or poorly designed equipment while new-
er equipment and structures have been invented since its construction.

G
General Warranty Deed -
A deed which conveys not only all the grantor's interests in - and title to 
- the property to the grantee, but also warrants that if the title is defective 
or has a "cloud" on it (such as mortgage claims, tax liens, title claims, 
judgments, or mechanic's liens against it) the grantee may hold the grantor 
liable.

Good Faith Estimate -
A required statement from the lender that shows all of the expected clos-
ing costs.

Grantee -
That party in the deed that is the buyer or recipient.

Grantor -
That party in the deed that is the seller or giver.

Ground Lease -
A lease of vacant land.

H
Hard Credit Report -

A report on one's credit history that is a compilation of the three credit 
bureaus.

Hazard Insurance -
Protects against damages caused to property by fire, windstorms and other 
common hazards.

Homeowners Association -
An association of homeowners within a community formed to improve 
and maintain the quality of the community. An association formed by the 
developer of condominiums or planned developments.

Homeowner's Insurance -
An insurance policy protecting against a variety of hazards.

HUD -
U. S. Department of Housing and Urban Development. Office of Housing/
Federal Housing Administration within HUD insures home mortgage 
loans made by lenders and sets minimum standards for such homes.

I
Inclusions -
A section of the offer to purchase designed to exhibit any extra items the 
buyer or seller would like to be included with the real estate (i. e. personal 
property).

Inspections -
The analysis of the home to find defects that may exist. 

Interest -
Money paid to a lender as compensation for money that is borrowed.

Intestate -
A person who dies without making a will.

Involuntary Lien -
A lien that attaches to property without the consent of the owner such as 
tax liens as opposed to voluntary liens (mortgages).

J
Joint Tenancy -
Joint ownership by two or more persons with right of survivorship.   Upon 
the death of a joint tenant, his interest does not go to his heirs, but to the 
remaining joint tenants.

L
Lease -
A contract between the owner of real property, called the lessor, and an-
other person referred to as the lessee, covering all conditions by which the 
lessee may occupy and use the property.

Lease With Option To Purchase -
A lease where the lessee has the option to purchase the leased property. 
The terms of the purchase option must be set forth in the lease.

Legal Description -
The geographical identification of a parcel of land.

Lessee -
One who contracts to rent property under a specified lease.

Lessor -
An owner who contracts into a lease with a tenant (lessee).

Lien -
A claim by one person on the property of another as security for money 
owed. Such claims may include obligations not met or satisfied, judg-
ments, unpaid taxes, materials, or labor. (See also special lien)

Life Estate -
An estate in real property for the life of a person.

Listing -
(a) A property included in the multiple listing service. (b) A written
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agreement between a seller and a broker authorizing the broker to procure 
a buyer or tenant for his/her real estate.

Listing Agent -
The broker employed by the principal to market the property.

Listing Agent Questionnaire -
A form to be filled out by the listing agent or the seller answering typical 
questions regarding the condition of the property.

Living Trust -
A trust agreement, which the title to property and assets can be trans-
ferred into, thereby avoiding probate. The Living Trust was the first of the 
Trusts. A Trust is created when a living person (the Trustor) agrees to let 
someone (the Trustee) hold title to property for the benefit of someone 
(the Beneficiary).

Loan Fee -
Also known as points, discount points or origination fee, this is a one time 
charge by a lender as compensation for their services. 1 point equals 1% of 
the mortgage amount.

Loan Originator -
A person who works for the lending institution whose job it is to meet 
with potential borrowers to discuss loan options, rates, etc.

M
Market Analysis -
An analysis performed to determine the current value of a property based 
on recently sold comparable properties, comparable properties that are 
currently for sale and the current overall market conditions.

Marketable Title -
A title that is free and clear of objectionable liens, clouds, or other title 
defects. A title that enables an owner to sell his property freely to others 
and one which others will accept without objection.

Mechanic's Lien -
A lien created by statute on a specific property for labor or materials con-
tributed to an improvement on that property.

Money Market Accounts -
These are like a savings account usually offered through Securities Broker-
age houses and some banks, which usually pay higher interest rates, have 
checkwriting features, along with a variety of other features. In most cases, 
a great place to put funds from the closing of a real estate transaction. 
Check with a Mutual Funds Registered Representative for details.

Mortgage -
A legal document that pledges property to a creditor for the repayment of 
the loan, and is the term used to describe the loan itself. Some states use 
the term First Trust Deeds to refer to mortgage loans.

Mortgage (Open - End) -
A mortgage with a provision that permits borrowing additional money 
in the future without refinancing the loan or paying additional financing 
charges. Open- end provisions often limit such borrowing to no more than 
would raise the balance to the original loan figure.

Mortgagee -
The lender in a mortgage agreement.

Mortgagor -
The borrower in a mortgage agreement.

Mortgage Commitment -
A written commitment from the lending institution to provide a mortgage 
to the buyer for a specific property.

Mortgage Contingency -
A contingency in the offer to purchase and/or the purchase and sale 
agreement which protects the buyers in case they are unable to get a 
mortgage commitment by a date specified in the contract. In this case, the 
buyers would be able to cancel the contract to purchase and receive back 
all deposits made.

Multiple Listing -
A listing taken by a member of an organization of brokers, whereby all 

members have an opportunity to find a buyer.

Multiple Listing Service -
A service provided to real estate agents that lists homes under a seller's 
representation agreement and may be available for sale. A computerized 
database of all homes listed by real estate agents.

N
Negative Amortization -
When monthly payments are not enough to cover interests costs, they 
are added to the principal balance, and you may end up owing more 
than when you started. This is most likely to occur with ARMs that have 
payment caps.

Notary Public -
One who is authorized by federal or local government to attest authentic 
signatures and administer oaths.

Note -
A written instrument acknowledging a debt and promising payment.

P
Personal Property -
All property that is not land and is not permanently attached to land; 
everything that is moveable.

PITI -
Principal, interest, taxes, and insurance. This is your monthly house 
payment.

Plot -
A map or chart of a lot, subdivision or community drawn by a surveyor 
showing boundary lines, buildings, improvements on the land and ease-
ments.

Points -
Sometimes called "discount points. " A point is one percent of the amount 
of the mortgage loan. For example, if a loan is for $25,000, one point is 
$250. Points are charged by a lender to raise the yield on his loan at a time 
when money is tight, interest rates are high, and there is a legal limit to 
the interest rate that can be charged on a mortgage. Buyers are prohibited 
from paying points on HUD or Veterans' Administration guaranteed loans 
(sellers can pay, however). On a conventional mortgage, points may be 
paid by either buyer or seller or split between them.

P.M.I.(Private Mortgage Insurance) -
Private mortgage insurance, required by many lenders when a borrower's 
down payment is less then 20% of the purchase price.

Pre-approval -
A pre-commitment from a lending institution to a buyer based on back-
ground checks, hard credit reports and review by an underwriter.

Prequalifying -
The lender's process of judging if a borrower is creditworthy and capable 
of making payments on a loan.

Prepayment -
Payment of mortgage loan - or part of it - before due date. Mortgage 
agreements sometimes restrict the right of prepayment either by limiting 
the amount that can be prepaid in any one year or charging a penalty for 
prepayment. The Federal Housing Administration does not permit such 
restrictions in FHA insured mortgages.

Prepayment Penalty -
A penalty within a note, mortgage, or deed of trust imposing a penalty if 
the debt is paid in full before the end of its terms.

Principal -
The basic element of the loan as distinguished from interest and mortgage 
insurance premium. In other words, principal is the amount upon which 
interest is paid.

Promissory Note -
A written promise to pay a debt as set forth in writing.
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Property Tax and Insurance Escrow -
Money collected monthly by the lender and held to pay taxes and insur-
ance when due.

Purchase and Sale Agreement -
A detailed document(s) regarding the agreement between the buyer and 
seller on the price and other terms and conditions of the transaction 
written in "legalese. "

R
Real Estate -
Land and everything permanently attached to land; sometimes used inter-
changeably with the terms real property and realty.

Real Estate Broker -
A person or organization who negotiates real estate sales, exchanges, 
or remittals for others for compensation or a promise of compensation. 
Supervisor of real estate salespeople.

Real Estate Salesperson -
A person performing any of the acts included in the definition of real 
estate broker but while associated and supervised by a real estate broker.

Recording Deed -
Entering the deed (owner's title) in public records to protect against subse-
quent claimants.

Representation Agreement -
A mutual contractual agreement between the agency and the client com-
mitting services and fiduciary duties to the client.

Real Estate Agent -
A licensed person who works under the direction of a broker selling and 
renting real estate.

Real Estate Broker -
A middle-man or agent who buys and sells real estate for a company, firm, 
or individual on a commission basis. The broker does not have title to the 
property, but generally represents the owner.

Realtor -
A real estate broker holding membership in a real estate board affiliated 
with the National Association Of Realtors.

Refinancing -
The process of the same mortgagor paying off one loan with the proceeds 
from another loan.

Restrictive Covenants -
Private restrictions limiting the use of real property. Restrictive covenants 
are created by deed and may "run with the land," binding all subsequent 
purchasers of the land, or may be "personal" and binding only between 
the original seller and buyer. The determination whether a covenant runs 
with the land or is personal is governed by the language of the covenant, 
the intent of the parties, and the law in the State where the land is situated. 
Restrictive covenants that run with the land are encumbrances and may 
affect the value and marketability of title. Restrictive covenants may limit 
the density of buildings per acre, regulate size, style or price range of 
buildings to be erected, or prevent particular businesses from operating or 
minority groups from owning or occupying homes in a given area. (This 
latter discriminatory covenant is unconstitutional and has been declared 
unenforceable by the U. S. Supreme Court. )

S
Sales Agreement -
See agreement of sale.

Second Deposit -
The additional deposit made at the signing of the purchase and sale agree-
ment.

Seller Representation -
Offered by firms representing sellers (might offer buyer representation as 
well)

Seller's Market -
More buyers than sellers.

Special Assessments -
A special tax imposed on property, individual lots or all property in the 
immediate area, for road construction, sidewalks, sewers, street lights, etc.

Septic System -
A private sewerage system consisting of a tank, distribution box and 
leaching field. The sewerage flows into the tank, the wastewater rises and 
goes out a pipe to the distribution box. From this point the waste water is 
diverted into the leaching field consisting of three perforated pipes which 
allow the waste water to leach into the ground. The sludge remains in the 
tank and must be pumped regularly.

Setback -
The distance from the front or interior property line to the point where a 
structure can be located.

Smoke Detector Certificate -
Written verification from a municipality that the smoke detectors in a 
home meet the necessary standards.

Soft Credit Report -
A report on one's credit history from one of the credit bureaus.

Special Conditions -
A section of the offer to purchase designed to exhibit any special circum-
stances, contingencies or addendums desired by the buyer or seller.

Special Lien -
A lien that binds a specified piece of property, unlike a general lien, which 
is levied against all one's assets. It creates a right to retain something of 
value belonging to another person as compensation for labor, material, or 
money expended in that person's behalf. In some localities it is called "par-
ticular" lien or "specific" lien. (See lien. )

Special Warranty Deed -
A deed in which the grantor conveys title to the grantee and agrees to pro-
tect the grantee against title defects or claims asserted by the grantor and 
those persons whose right to assert a claim against the title arose during 
the period the grantor held title to the property. In a special warranty deed 
the grantor guarantees to the grantee that he has done nothing during the 
time he held title to the property which has, or which might in the future, 
impair the grantee's title.

Sub-agent -
A real estate agent working for a principal through another real estate 
agent or agency.

Survey -
A map or plot made by a licensed surveyor showing the results of mea-
suring the land with its elevations, improvements, boundaries, and its re-
lationship to surrounding tracts of land. A survey is often required by the 
lender to assure him that a building is actually sited on the land according 
to its legal description.

T
Tax -
As applied to real estate, an enforced charge imposed on persons, property 
or income, to be used to support the State. The governing body in turn 
utilizes the funds in the best interest of the general public.

Term -
The length of time in which a loan is to be paid off.

Terms and Conditions -
The negotiable issues outlined in the offer to purchase and / or the pur-
chase and sale agreement.

Title -
Possessing ownership of real estate. As generally used, the rights of own-
ership and possession of particular property. In real estate usage, title may 
refer to the instruments or documents by which a right of ownership is 
established (title documents), or it may refer to the ownership interest one 
has in the real estate.
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Title Insurance -
Protects lenders or homeowners against loss of their interest in property 
due to legal defects in title. Title insurance may be issued to a "mortgagee's 
title policy. " Insurance benefits will be paid only to the "named insured" in 
the title policy, so it is important that an owner purchase an "owner's title 
policy", if he desires the protection of title insurance. In most cases Title 
Companies and Escrow Companies are one in the same, both providing 
the same services. It is simply a different name for the services, used in 
various parts of the country.

Title V Examination -
A test put together by the state EPA that must be performed on all private 
sewerage systems.

Title Search or Examination -
A check of the title records, generally at the local courthouse, to make 
sure the buyer is purchasing a house from the legal owner and there are 
no liens, overdue special assessments, or other claims or outstanding 
restrictive covenants filed in the record, which would adversely affect the 
marketability or value of title.

Trustee -
A party who is given legal responsibility to hold property in the best inter-
est of or "for the benefit of " another. The trustee is one placed in a position 
of responsibility for another, a responsibility enforceable in a court of law. 
(See deed of trust.)

U

Underwriter -
The person in the lending institution whose job it is to review loan docu-
mentation and evaluate the borrower's ability and willingness to repay the 
loan.

Undisclosed Dual Agency -
An illegal situation that arises when a real estate broker represents both 
parties but does not inform one or more of the parties.

V

Variable Interest Rate -
A fluctuating interest rate that can go up or down depending on the going 
market rate.

Voluntary Lien -
A voluntary lien by the owner such as a mortgage, as opposed to involun-
tary liens (taxes).

W

Waive -
To relinquish, or abandon. To forego a right to enforce or require any-
thing.

Walk-through -
A final inspection of the property before closing to see that all agreed to 
repairs, etc. have been completed and that the property is in the condition 
the buyer expects.

Warranties and Representations -
A section of the offer to purchase designed to exhibit representations or 
warranties made by the real estate brokers or the seller.

Wrap-Around Mortgage -
A second mortgage, which is subordinate to but includes the face value of 
the first mortgage.

Z

Zoning Ordinances -
The acts of an authorized local government establishing building codes, 
and setting forth regulations for property land usage.

http://www.moving.com/articles/real-estate-glossary.asp

Page 32


